Confidential Client Profile Sheet: Please give us areading on your organization and the players on your team (work area) in preparation
for our upcoming interaction. QUESTIONS #1 & #2 = Audience Profile / #3 = Meeting History / #4 & #5 = Forecast of Needs.

1

Name of person completing thisform? Position?
Organization/Address?

#of participantsexpectedinmy program?
Agerangeof participants? ; % Femae ;% Male ; Approximate annual income: $
Tenureof participants? | sattendanceinmy programmandatory?
I n my opinion, thereason for theprogramtobepresentedis?

Attheconclusion of " program" weshould beableto?

Peaselistthenamesandtitlesof any senior peoplethat will bepresent for my program?

Dateof |ast on-sitetrainingprogram? Subj ect matter presentedwas?
Why wasthat presented?
What didyoulikemost about that program?

Wasthat presenter amember of NSA? Didthey holdcertificationsintheir area?
Wheat arethe 3 biggest challengesfacingyour organization?

How oftendoyoumeet for devel opmental needs:

What happensdirectly after my programonyour agenda?
Thenext programyour team needsto bemoreeffectiveis?
Thetimeframefor that programshouldbe?
Why thistopic?

Ourprimary “ MISSION” is?

Doyou haveany suggestionsto hel pmemakethisprogram successful ?

Thank You! Peasefax Tallfreeto 1-877-90-M AGEE or return by mall to:
JMI, Inc., P.O. Box 701918, Tulsa, OK, 74170-1918.




